
The day you and your partner realized that the family was going to grow and you were going to need a larger space. Or 

the day your company offered you a dream position in Singapore. Or when your grown-up kids spread their wings and 

left you leaving an empty home. Or the day when you and your partner decided to split off. 

The minute after any of these events occurs, the first decision you need to make is whether you want to keep your 

house, or whether you should sell it instead. Maybe you do not want to add a new installment to your monthly expenses, 

or you want to focus your energies on preparing your next step in life (an enlarging family, the new apartment in 

Singapore, or a new two-room flat in a center location of Luxembourg), or you want to avoid the possible issues from 

letting out your home once you move out. 

If you fall in any of these cases, selling your property is your route. 

So, now that you have decided to sell, your objective is to keep it effective, simple and easy. 

The first question you may be asking is: 'when should I start preparing my property sale?' The answer is NOW. 

Hold on, you do not need to put your property up for sale today. But, you shall definitely start preparing for it as soon as 

you start engaging in the new life project and that you know you want to go for the selling route. If you are wondering 

how to do this, here it is: 

Step 1. 
12 months before moving out*. 
Hire a real estate agency that can help you prepare your property sale. They should be able to advise you on the main 
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features potential buyers research in properties like yours, on the relative appeal of the area you live in compared to other 

areas in the city, on the status of your house and areas where it could or should be improved... Hiring an agent is not just 

useful to provide you with a price, but also with a set of insights for facilitating the sale process. 

 

Step 2. 
10 to 12 months before moving out. 
Plan activities to be carried out: release of the Energy Pass (Certificat de Performance Energétique, CPE), tidying and 

emptying your property, realizing some basic works (fix broken items, obtain offers for larger fixing works...), find a storage 

company, negotiate with movers and plan their intervention. The agency should plan follow up meetings with you to ensure 

the process is running smoothly and, if you have chosen to delegate them some tasks, to ensure you are satisfied with the 

process. 

 

Step 3. 
6 to 3 months before moving out. 
Once the house is neat and ready (even if you still live in it), the agent will organize a photo shoot. Make sure they hire a 

professional photographer and that they carefully select the shooting day. Remember to have the house neat and clean on 

the day of the photo shooting (or ask the agent to organize it for you). 

 

Step 4. 
5 months before moving out. 
Start collecting all the papers you need for the sale: CPE, property title (acte de base) and/or latest notary act, cadastral 

certificate. You should have an agent that helps you keep track of the plan and supports you with these administrative 

tasks. A copy of these documents (and the original of the CPE) shall be handed in to your real estate agent, who will pass 

them onto the notary. 

If you are not familiar with the sale process and, most importantly, the pre-sale agreement, have a meeting with your real 

estate agent to review these aspects. 

 

Step 5. 
Approx 3 months before moving out. 
Have your property up for sale. If you have had a real estate agent assisting you all along, by the time this step arrives, 

there should be a list of potential buyers ready to purchase your property. 

Once the property is sold, the real estate agent should sell you a copy of the registered pre-sale agreement with the 

Bureau de l'Enregistrement et des Domaines, and should report you the progress made by the buyer in obtaining the loan 

or achieving any other conditions which have been negotiated in the pre-sale agreement. 
 
There are two secrets to a successful sale: have a good plan and a good team. 
cLUXE IMMO can help you in project managing your property sale to dilute the effort in time, or even carry tasks on your 
behalf in alignment to your needs, so that the sale is performed flawlessly. Contact us to request a free consultation 
and receive the full checklist of activities to best prepare your property sale!You think you are too 
late? Contact cLUXE IMMO immediately to obtain your free consultation and discuss your case! 
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